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 share your Personal Setbacks  on 

Mentimeter 













01 Signals that your Legal team is open 

to feedback 

Surveys are not just for 

data....

02 Step toward co-design and user-

centred service 

03 Way to build buy-in before you launch 

any initiatives







Rank these issues in terms of how 

relevant they are,  on Mentimeter 
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• Show who does what and when (Sales, Finance, Legal, etc)

• Add estimated time per step 

• Reframe the narrative: from “Legal is low“ to “Here’s where 

the process breaks down” 













Adoption & Usage 

Metrics 

•

•

•

•

Efficiency Gains & 

Time Savings 
•

•

•
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Cost Savings Risk Mitigation 
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Process 

Standardization

Collaboration & 

Transparency



•
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